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Job Description 

Sales Manager – UK Gas Distribution/Transmission  

 

Commercial Department 

The Business 

Oxford Flow was founded in 2015 as a spin-out from The University of Oxford and produce the most 
precise and accurate flow control valves in the world; the range of pressure flow regulators are a fraction 
of the weight of traditional products and virtually maintenance free. This disruptive technology is used in 
water and gas distribution networks, oil and gas processes, and other industrial applications. Pressure 
Reducing Valves (PRVs) represent a £5bn sector of the global £70bn valve and actuator market. 
 

The Role 
We are seeking a highly motivated, well connected, and driven Sales Manager with industrial experience 
to join an evolving organisation in the valve industry.  
 
This is a highly autonomous role in which you will manage and develop existing accounts within the UK 
gas distribution and transmission market sectors and seek to develop new opportunities to add 
incremental growth to the business.  

You will be part of a close-knit team of commercial and engineering professionals supporting a company-
wide strategy to develop sales and our market positioning in UK gas and gas distribution. We’ll be asking 
you to utilise your competitive skills and your diligence to help drive the business growth and reach overall 
business objectives.  

 

Responsibilities 

• Development of a compelling opportunity pipeline for business growth and ensuring KPI’s are met 

• Ability to meet order intake and sales revenue targets 

• Ability to provide detailed reports in a timely manner 

• Developing quotes and proposals for clients 

• Contacting potential clients to establish rapport and arrange meetings, either virtual, or face to face 
wherever possible 

• Planning and overseeing new BD initiatives in niche markets 

• Researching organisations and individuals to find new opportunities 

• Increasing the value of current customers while attracting new ones 

• Managing existing accounts, finding and developing new account, and improving sales  

• Attending conferences, meetings, and industry events. 
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Required Skills and Experience 

• A degree in Mechanical or Aerospace Engineering may be beneficial, but not essential 

• Experience in a similar or related role with a mechanical engineering background (not necessarily in 
the valve industry) but experience in working with complex engineered products 

• Experience in international sales and business development, with demonstrable track record of 
success selling to OEM’s, end users and distributors  

• Proficiency in a number of the following tools: 

• Word, Excel, Outlook, PowerPoint, and Salesforce 

• Experience working in a small company environment, ideally in the industrial sector desirable  

• Ability to ‘’think outside the box’’, sales driven and can-do mentality and aptitude to seek opening 
with a keen eye for opportunities  

• Strong communication and presentation skills, excellent reporting, and organisational skills 

• Team player with the ability to be a ‘’hunter and gatherer’’ and multi-task with minimal supervision 

• Ability to flourish with minimal guidance, be proactive, and handle uncertainty 

 

Other Information 

Based remotely, with regular visits to our office in Oxford  

Permanent, full-time role. Mon-Fri 37.5 hours per week. Some flexibility on start/finish times 

25 days’ holiday per year plus all statutory holidays (in England) 


